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Professional Summary
Driven and adaptable leader seeking a new role with significantly reduced travel (40% or less) as a
primary motivator for career transition from my current 60–70% travel workload. I am pursuing an
Operations or Project Management position where I can apply my leadership experience as a U.S.
Naval Officer, analytical problem-solving skills, and technical project expertise in a more impactful,
organization-focused capacity. I bring a strong track record of scoping complex technical projects,
collaborating with executive-level clients, and aligning cross-functional teams to deliver measurable
results.

Professional Experience

ADS Environmental Services — Sales Manager (Promoted from Business
Development Manager) | June 2024 – Present

Oversee end-to-end execution of complex underground inspection projects, defining scope,
operational requirements, timelines, and resource needs in partnership with engineering,
operations, and field services teams.

Serve as primary project oversight lead for strategic municipal, utility, and contractor customers,
ensuring deliverables, schedules, and technical expectations are consistently met.

Initiate, negotiate, and secure change orders by validating scope adjustments, technical
requirements, and commercial impacts to maintain alignment with customer goals and project
budgets.

Monitor project KPIs—including progress milestones, budget adherence, risk indicators, and
customer satisfaction—to identify issues early and implement corrective actions.

Execute GTM strategy including CRM ownership, forecasting, and revenue planning to support
national product and service growth targets.

Coordinate cross-functional initiatives with product, operations, and regional leadership to ensure
consistent project delivery and accelerate adoption of new inspection technologies.

Previously served as Business Development Manager (June 2024 – July 2025), leading the
integration of a newly acquired service offering across ADS Environmental’s Operations and Sales
teams to ensure alignment, readiness, and successful national rollout.

Sloan Valve Company — IoT Business Development Manager | May 2022 – June
2023

Led scoping, demonstration, and implementation planning for connected water-technology IoT
solutions across major healthcare, education, entertainment, and correctional institutions.

Conducted on-site audits and technical assessments to define system requirements, integration
pathways, and value-driven solution architectures.

Collaborated with 21 manufacturer rep groups, distribution partners, and internal product teams to
drive alignment and accelerate market share expansion.

Presented business case analyses and negotiated pricing, commercial terms, and deployment
timelines with client stakeholders at the senior and executive levels.



FORT Robotics — Enterprise Account Executive | May 2021 – May 2022
Managed complex technical sales cycles involving SaaS-enabled safety and control systems for
autonomous mobile robotics and off-highway vehicle manufacturers.

Scoped project requirements with engineering and R&D; teams to secure design-in wins leading to
high-value production agreements.

Facilitated cross-functional collaboration between client engineering teams, internal product
stakeholders, and executive sponsors to align on technical roadmaps and commercial outcomes.

Negotiated multi-year licensing, hardware, and integration agreements by translating technical
capabilities into clear business value drivers.

VEGA Americas — Direct Sales | July 2019 – May 2021
Defined solution scope and implementation requirements for IIoT-enabled raw material inventory
management systems, combining hardware instrumentation with SaaS analytics.

Delivered ROI analyses, technical presentations, and project recommendations to cross-functional
stakeholder groups including operations, engineering, finance, and plant leadership.

Partnered with internal engineering, customer service, and product management teams to ensure
accurate installations and long-term operational performance.

Provided front-line service response including commissioning, troubleshooting, and programming
of level and pressure instrumentation to support customer operations.

U.S. Navy — Naval Officer | 2014 – 2018
Directed technical operations within nuclear propulsion systems aboard a fast-attack submarine,
ensuring safety, regulatory compliance, and mission readiness.

Oversaw and coordinated maintenance programs, engineering work lists, and operational
evolutions requiring precise scoping, planning, and risk management.

Led cross-disciplinary teams of highly trained nuclear technicians, fostering a culture of
accountability, technical excellence, and operational discipline.

Developed leadership, decision-making, and problem-solving capabilities directly applicable to
managing complex technical projects.

Education
United States Naval Academy – Annapolis, MD
B.S., Quantitative Economics

Core Competencies
Project Scoping & Technical Requirements Definition

Executive-Level Client Engagement & Negotiation

Cross-Functional Collaboration

Contract Structuring & Strategic Planning

Risk Management & Project Delivery

Revenue Growth & GTM Strategy Execution

Technical Communication & Stakeholder Alignment


